Evolving The Nail Hub
Business Model

A model to invest in the success of customers.
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Changing Intent Structure - Make Salon Owners More Successful

Decisions (Hypotheses) Actions (Experiments)
* Educate the industry - repayment via product sales * YouTube Channel - design, technical and business
revenues. education.
* Potential for industry-wide higher quality / superior  Educate both salon owners and technicians.
consumer experience.

* Natural, organic, non-toxic branded products.
» Segmentation via product offerings rather than location

or other attributes. * Bond to customers directly via The Nail Hub

website and education platform.
* Provide services that wholesaler / distributor level does

not.
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B For Business

Choose Austrian Economics To Grow Your Business.

Economics For Business is a project of the Mises Institute, to demonstrate
how the application of economic principles helps entrepreneurs succeed.

Join our entrepreneurial community at
Econ4Business.com
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